
About Brookfield 

�ƌŽŽŬĮ ĞůĚ�Kĸ ĐĞ�WƌŽƉĞƌƟĞƐ�ŝƐ�Ă�ĐŽŵŵĞƌĐŝĂů�ƌĞĂů�
ĞƐƚĂƚĞ� ĐŽƌƉŽƌĂƟŽŶ� ƚŚĂƚ� Žǁ ŶƐ͕ � ŵĂŶĂŐĞƐ͕ � ĂŶĚ�
develops premier assets in some of the world’s
most dynamic and resilient markets. The
company's ƐŝŐŶĂƚƵƌĞ�ƉƌŽƉĞƌƟĞƐ�ĚĞĮ ŶĞ�ƚŚĞ�ƐŬǇůŝŶĞƐ�
of many major metropolises including New York,
Washington, D.C., Houston, Los Angeles, Toronto,
Calgary, Sydney and Melbourne.

Information Technology Solutions

BUSINESS NEED

Brookfield had a wide variety of 

ŝŶĨŽƌŵĂƟŽŶ�ƐǇƐƚĞŵƐ�ĂŶĚ�ǁ ĂƐ�

ƐĞĞŬŝŶŐ�ďĞƩ Ğƌ�ŝŶƚĞŐƌĂƟŽŶ�ĂůŽŶŐ�

ǁ ŝƚŚ�ĨĂƐƚĞƌ�ƌĞƐƉŽŶƐĞ�ƟŵĞƐ�ƚŽ�

meet the needs of the business.

They were finding their current 

ƐŽůƵƟŽŶ� ƚŽ�ďĞ�ƐůŽǁ �ĂŶĚ� ƚŚĞ�

business needed more insight

ƚŽ�ƌĞŵĂŝŶ�ĐŽŵƉĞƟƟǀ Ğ�ŝŶ�ƚŚĞ�

ǁ ŽƌůĚ� ŽĨ� ĨĂĐŝůŝƟĞƐ� ĂŶĚ� ƐƉĂĐĞ�

management.

Planimetron worked with

Brookfield to help them clearly 

define their business goals, 

which included:

 Improve visibility into cus-

tomer data for opportunity

and risk analysis

 �ĞĐƌĞĂƐĞ� ƟŵĞ� ƚŽ� ƉƌŽĚƵĐĞ�

tenant proposals

 Increase the accuracy of

customer scenarios

 Integrate with legacy appli-

ĐĂƟŽŶƐ�ƐƵĐŚ�ĂƐ��ƵƚŽ����ĂŶĚ�

CTI

 Invest in the right technology

ƉůĂƞŽƌŵ�ƚŚĂƚ�ǁ ŽƵůĚ�ďĞ�ĞĂƐǇ�

to manage, provide a low

total cost of ownership, and

be scalable to meet long-

term local and global com-

mitments.

dŽǁ ĞƌŝŶŐ�K ǀ Ğƌ�ƚŚĞ��ŽŵƉĞƟƟŽŶ�ǁ ŝƚŚ�WƌŽƉŝĚĞǆ

�ƌŽŽŬĮ ĞůĚ�Kĸ ĐĞ�WƌŽƉĞƌƟĞƐ��ĂƐĞ�̂ ƚƵĚǇ�

planimetroninc

�Ɛ�ĂŶ�ŝŶƚĞƌŶĂƟŽŶĂů�ƐǇƐƚĞŵƐ�ǀ ĞŶĚŽƌ�ǁ ŝƚŚ�over 20 years of experience in commercial and
ĐŽƌƉŽƌĂƚĞ�ƌĞĂů�ĞƐƚĂƚĞ͕�WůĂŶŝŵĞƚƌŽŶ͛ Ɛ�ĚĞƉƚŚ�ŽĨ�ŝŶĚƵƐƚƌǇ�ŬŶŽǁ ůĞĚŐĞ�ĂŶĚ�ƚĞĐŚŶŝĐĂů�ĞǆƉĞƌƟƐĞ�
ŐƵŝĚĞĚ��ƌŽŽŬĮ ĞůĚ�ƚŚƌŽƵŐŚŽƵƚ�ƚŚĞ�ŝŵƉůĞŵĞŶƚĂƟŽŶ͘

In addition, Planimetron’s ability to foster strong communication with a vision that aligned
all stakeholders (leasing, asset management, property management, space planning and
Information systems), identifying the right resources and the commitment of a strong
Executive Sponsor, all helped to facilitate the success of this project.

Contact us: info@planimetron.com www.planimetron.com 416-361-1620 x 110

The Solution

Planimetron’s Propidex
solution was selected to
provide a dynamic, just-in
-time visualization layer
of the whole portfolio
with improved business
information, integration
to back-office systems,
and the ability to stream-
line customer proposals
and quotations. Since the

system was first imple-
mented in 2000 in Canada,
Propidex has continued to
be enhanced and upgrad-
ed, and rolled out to all of
the North American opera-
tions. The solution is a on-
premise .net application
and is deployed through
Internet Explorer with a
SQL database.



THE CLIENT SAYS

“Planimetron has been a true

partner. They have brought

significant industry expertise and

are client service oriented. With

a focus on delivering the right

solutions to us that are

sustainable over time, our

relationship has lasted over a

decade. It is our firm belief that

the quality of the information

provided to us through Propidex

has given us a significant

competitive advantage and sup-

ported the generation of millions

of dollars in revenue to our or-

ganization.

For us, this means that our sales

people can produce quality

ƉƌŽƉŽƐĂůƐ�ƚŽ�ŶĞǁ �ĂŶĚ�ĞǆŝƐƟŶŐ�

tenants that include accurate

and up-to-ĚĂƚĞ�ŝŶĨŽƌŵĂƟŽŶ͘ �K Ƶƌ�

vacancy rates have been

minimized and our revenues

ŽƉƟŵŝǌĞĚ͘ �t Ğ�ĂƌĞ�ĂďůĞ�ƚŽ�ŵĂŬĞ�

the right business decisions

because all of the players have

ƚŚĞ�ƌŝŐŚƚ�ŝŶĨŽƌŵĂƟŽŶ͘ �

t ŝƚŚ�ƐƵĐĐĞƐƐĨƵů�ŝŵƉůĞŵĞŶƚĂƟŽŶƐ�

in the US and Canada, we will

ĐŽŶƟŶƵĞ�ƌŽůůŝŶŐ�ŽƵƚ�ƚŚŝƐ�ƐŽůƵƟŽŶ�

on a global scale. We expect

that the next countries to go live

will be Australia and Brazil.”

Ian Turnbull, SVP
Business Technology
�ƌŽŽŬĮ ĞůĚ��ŽƌƉŽƌĂƚĞ�KƉĞƌĂƟŽŶƐ
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planimetroninc

Planimetron Inc. ĐƌĞĂƚĞƐ�ƟŵĞ-ƐĞŶƐŝƟǀ Ğ͕�ŝŶƚĞƌĂĐƟǀ Ğ�ŐƌĂƉŚŝĐĂů�ƉƌĞƐĞŶƚĂƟŽŶƐ�ŽĨ�ĚĂƚĂ�ĂŶĚ�ĞĂƐͲ
ily perform acƟviƟes such as area measurement calculaƟons, opportunity and exposure
ĂŶĂůǇƐĞƐ͘ �WůĂŶŝŵĞƚƌŽŶ�ƚŽŽůƐ�ĂƌĞ�ŵƵůƟ-ŶĂƟŽŶĂů�ŝŶ�ŶĂƚƵƌĞ�ǁ ŝƚŚ�ƐƵƉƉŽƌƚ�ĨŽƌ�ŵƵůƟƉůĞ�ůĂŶŐƵĂŐĞƐ�
ĂŶĚ�ŵƵůƟƉůĞ�ŵĞĂƐƵƌĞŵĞŶƚ�ƐƚĂŶĚĂƌĚƐ͘ �

The Outcome

Propidex significantly impacts the business users in Brookfield’s Real Estate Group. With 
Žǀ Ğƌ�ϭϭ͕ ϬϬϬ�ĞŵƉůŽǇĞĞƐ�ǁ ŽƌůĚǁ ŝĚĞ͕�ƚŚŝƐ�ĂƉƉůŝĐĂƟŽŶ�ŚĂƐ�ƐŝŐŶŝĮ ĐĂŶƚ�ŐƌŽǁ ƚŚ�ƉŽƚĞŶƟĂů�ǁ ŝƚŚ�ŝƚƐ�
ŵƵůƟ-ůĂŶŐƵĂŐĞ�ĂŶĚ�ŵƵůƟ-ŵĞĂƐƵƌĞŵĞŶƚ�ĐĂƉĂďŝůŝƟĞƐ͘ �

dŚĞ�ĨĞĂƚƵƌĞƐ�ŽĨ�WƌŽƉŝĚĞǆ�ĂŶĚ�ŝƚƐ�ĂďŝůŝƚǇ�ƚŽ�ŝŶƚĞŐƌĂƚĞ�ǁ ŝƚŚ�ƚŚĞ�ƉƌŝŵĂƌǇ�ƐǇƐƚĞŵƐ�ƐŽůƵƟŽŶƐ�
(Yardi CTI, AutoCAD and Argus LeaseCRM) provide the following returns on investment:

Just-in-ƟŵĞ� ZĞƐƉŽŶƐŝǀ ĞŶĞƐƐ� ƚŽ�
KƉƉŽƌƚƵŶŝƟĞƐ�– /ĚĞŶƟĨǇ�ĂŶĚ�ƚƵƌŶ�
ĂƌŽƵŶĚ�Ă�ƉŽƚĞŶƟĂů�ŽƉƉŽƌƚƵŶŝƚǇ�ƚŽ�Ă�
tenant within minutes where it used
to take days.

Risk Management – With all the
ŝŶĨŽƌŵĂƟŽŶ�Ăƚ�ƚŚĞŝƌ�Į ŶŐĞƌƟƉƐ͕ �ƐƚĂī �
are less likely to make costly leasing
mistakes.

Forward-looking Planning – ZĞǀ ĞŶƵĞ�ŐĞŶĞƌĂƟŽŶ�ŝƐ�ŵĂǆŝŵŝǌĞĚ�ďǇ�ƐĞĞŝŶŐ�ŽƉƉŽƌƚƵŶŝƟĞƐ�
ďĞĨŽƌĞ�ƚŚĞǇ�ŚĂƉƉĞŶ͘ �&Žƌ�ĞǆĂŵƉůĞ͕�ŝĨ�Ă�ůĂƌŐĞ�ƉĞƌĐĞŶƚĂŐĞ�ŽĨ�ůĞĂƐĞƐ�ĞǆƉŝƌĞ�ŝŶ�Ă�ƉĂƌƟĐƵůĂƌ�
ǇĞĂƌ͕�ƉůĂŶ�ĨŽƌ�ŝƚ�ŶŽǁ ͕ �ůŽĐŬ�ŝŶ�ƚĞŶĂŶƚƐ͕ �ĂŶĚ�ŵŝŶŝŵŝǌĞ�ƌŝƐŬ͘��dŚĞ�ŝŶƚƵŝƟǀ Ğ�ŐƌĂƉŚŝĐĂů�ƵƐĞƌ�
interface makes it easy to make business decisions. Users can “see the forest from the
trees” and act accordingly.

Visualizing Value – Instantly display the components that make up the value of a property:
ůŽĐĂƟŽŶ͕ �ƉŚǇƐŝĐĂů�ƐƚƌƵĐƚƵƌĞ͕�ƐƉĂĐĞ�ŝŶǀ ĞŶƚŽƌǇ͕�ŽĐĐƵƉĂŶĐǇ͕�ƌĞǀ ĞŶƵĞ�ƐƚƌĞĂŵ͕ �ƐĂůĞƐ͕ �ƚƌĂĸ Đ͕�
demographics, and encumbrances.

�ƌŽŽŬĮ ĞůĚ�Kĸ ĐĞ�WƌŽƉĞƌƟĞƐ��ĂƐĞ�̂ ƚƵĚǇ�

About Planimetron


